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Investment advisory service and fees differ and investors need to understand the differences. There are free tools available to you to
research different firms at Investor.gov/CRS. And also educational articles about broker-dealers, investment advisers, and investing.

What investment services and advice can you provide for me?

RFG Wealth Advisory offers investment advisory services to retail investors, which include:
e  Wealth Management
e  Financial Planning Services
e  Portfolio Consulting Services

For a description of each service listed above, please refer to our ADV Part 2A disclosure by clicking on the following link Form ADV
Part 2A among other sections, please refer to Items 4, 5, 7, 13, and 16.

Investment Authority — We manage investment accounts primarily on a discretionary basis where we will decide which investments
to buy or sell for your account. You may limit our discretionary authority (for example, limiting the types of securities that can be
purchased or sold for your account) by providing our firm with your restrictions and guidelines in writing. We also offer non-
discretionary management services where we will obtain your approval prior to executing any transactions in your account.

Investment Offerings — We primarily offer advice on equity securities, corporate debt securities, mutual fund shares, and exchange
traded funds. Additionally, we may advise you on various types of investments based on your stated goals and objectives. We may
also provide advice on any type of investment held in your portfolio at the inception of our advisory relationship. We may also make
rollover recommendations as part of our financial planning recommendations. Please refer to our Form ADV Part 2A for important
conflict of interest disclosures.

Account Minimums and Requirements — Generally, we impose a minimum annual fee of $5,000 for wealth management services,
which consist of ongoing investment management, financial planning, and retirement consulting services.

What fees will | pay?

Key Questions to Ask your Financial Professional
e Given my financial situation, should | choose an investment advisory service? Why or why not?
e How will you choose investments to recommend to me?
e What s your relevant experience, including your licenses, education, and other qualifications? What do these

qualifications mean?

Our annual fee for Wealth Management Service is based on a percentage of your assets under management and is typically billed and
payable monthly in arrears based upon the average daily balance of your account during that period. If your account is opened on any
other day of the month besides the first day, your fee is payable in proportion to the number of days the account was open, during
that month. Account values of family members may be combined to determine the advisory fee amount. The more assets you have
in your account the more the fee will be. We may encourage you to increase the assets in your account which means you pay us a
higher fee. Unless we invoice you directly, we will deduct our fee directly from your account through the qualified custodian that holds
your account. Our fee for Financial Planning Services is typically a fixed fee ranging up to $5,000, depending on the scope of services
requested by the client. We may also recommend insurance products as part of our financial planning services. Please refer to our
firm’s Form ADV Part 2A (Item 10) for important disclosures regarding insurance products and the conflicts of interest involved if those
products are purchased through an investment adviser representative of our firm acting in a separate capacity as an insurance agent.
Our Portfolio Consulting fees are based on a percentage of your portfolio value, or we may negotiate a fixed annual fee.
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Additional Fees and Expenses may be incurred as part of any mutual funds or exchange-traded funds we recommend for your accounts.
You also may incur transaction charges and brokerage fees when purchasing or selling securities. You may also incur custodial, account
maintenance, wire transfer fees, among other fees imposed by third parties. The broker-dealer or custodian that holds your account
usually charges these fees. Your annual advisory fee, planning or consulting fee does not cover these charges nor does this firm benefit
from them.

You will pay fees and costs whether you make or lose money on your investments. Fees and costs will reduce any amount of money
you make on your investments over time. Please make sure you understand what fees and costs you are paying. Additional
information and explanation are available in our ADV 2A Item 5.

Key Questions to Ask your Financial Professional
e Help me understand how these fees and costs might affect my investments. If | give you $10,000 to invest, how
much will go to fees and costs, and how much will be invested for me?
e What are your legal obligations to me when acting as my investment adviser? How else does your firm make
money, and what conflicts of interest do you have?
e What are your legal obligations to me when acting as my investment adviser? How else does your firm make
money, and what conflicts of interest do you have?

Our firm's financial professionals are also licensed as independent insurance agents, and will earn commission-based compensation
for selling insurance products to you. Compensation earned by these persons in their separate capacities as licensed insurance agents
is separate and in addition to our advisory fees. The sale of insurance instruments and other commissionable products offered by our
firm’s financial professionals in their separate capacities as insurance agents are intended to complement our advisory services.
However, this practice presents a conflict of interest because insurance agents have a financial incentive to sell insurance products to
you, including a financial incentive to maximize the insurance recommendation in any financial plan prepared for the client. We
address these conflicts of interest by recommending insurance products only where we, in good faith, believe that it is appropriate
for the client’s particular needs and circumstances and only after a full presentation of the recommended insurance product to our
client. In addition, we explain the insurance underwriting process to our clients to illustrate how the insurer also reviews the client’s
application and disclosures prior to the issuance of a resulting insuring agreement. Clients to whom the firm offers advisory services
are informed that they are under no obligation to purchase insurance services. Clients who do choose to purchase insurance services
are under no obligation to use our licensed Associated Persons and may use the insurance brokerage firm and agent of their choice.

As a financial professional, do you have any disciplinary history? For what type of conduct? No. RFG Wealth Advisory has no
disciplinary history. Please refer to Investor.gov/CRS for a free search tool to research financial professionals.

Key Questions to Ask your Financial Professional
e Who is my primary contact person? Is he or she a representative of an investment adviser or a broker-
dealer?

e Who can | talk to if | have concerns about how this person is treating me?

FOR ADDITIONAL INFORMATION ABOUT OUR FIRM, PLEASE CONTACT US AT 940-464-4104 OR RFGWealthMgt.com
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Exhibit to Form CRS

October 7, 2026

Material Changes Summary

The purpose of this addendum is to inform you of any changes that might be considered material since the previous version of
this Form CRS dated July 31, 2024.

On October 7, 2026, we amended this Form CRS (Client Relationship Summary) to provide disclosures regarding our
firm’s financial planning services, including potential rollover and insurance product recommendations and the related
conflicts of interest described in our Form ADV Part 2A. We also amended this Form CRS to disclose a change to our

firm’s minimum annual fee requirement.

If you have questions about this material change to our Form CRS, please contact us at (940) 464-4104.




